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The previous owner was no stranger to the restaurant industry — he had owned and operated a restaurant
before, so he understood the demands of the business firsthand. But with other ventures growing and
commanding more of his time and energy, maintaining focus on the restaurant became increasingly difficult.

Rather than let the business coast, he made the practical decision to sell — and to do it right. That meant
turning to We Sell Restaurants, a team he already knew and trusted.

Cartersville, Georgia sits at the intersection of growth and accessibility — a thriving community northwest of
Atlanta with a strong local dining culture. When this restaurant came to market, it arrived with everything a
serious buyer looks for: an established location, a well-designed dining room and kitchen, and an owner ready
to move on.

For Paul Rogers, WSR broker covering the GA North West territory, this listing represented a clear match
waiting to happen. The seller had previously owned a restaurant and understood the business — but his focus

had shifted. With other ventures demanding his attention, the time had come to hand the keys to someone
equally committed.

Paul Rogers brought exactly the kind of buyer this listing needed: a long-time, successful restaurant owner who
recognized the value in the space immediately. The dining room was well-designed, the kitchen was built for
efficiency, and the location was strong — all the elements that an experienced operator uses to evaluate
whether a restaurant is worth acquiring.

What made this transaction stand out was the buyer's approach. Rather than negotiating emotionally, he
evaluated the restaurant on its merits — practically and methodically. That clarity of thinking led to a realistic

offer, a clean negotiation, and a deal that closed quickly.
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"Paul is amazing! He helped me sell my restaurant to the perfect buyer and always acted in the best
interest of the deal. I never once felt pressured and I'm glad to have walked away with a good deal.
This is my 3rd transaction with wesellrestaurants and won't consider anyone else!"

The new owner identified three clear factors that made this the right move:

• Great location — Cartersville offers a stable, growing customer base with strong community ties

• Well-designed dining room — a thoughtful layout that supports both service flow and guest experience

• Purpose-built kitchen — a fully operational setup that didn't require significant additional investment

For a seasoned restaurateur, inheriting a space that works — rather than building from scratch — is a
meaningful advantage. This buyer understood that, and it showed in how decisively he moved.

• Experienced buyers move faster — a practical valuation approach led to a quick, clean close

• Seller motivation matters — an owner ready to exit for legitimate business reasons creates a smoother
transaction for all parties

• Second-generation spaces save time and money — a well-built restaurant eliminates the cost and risk of
starting from scratch

• Repeat clients choose WSR — this was the seller's third transaction with We Sell Restaurants

Who was the previous owner, and why did they sell? The previous owner had experience in the restaurant
industry, having owned a restaurant before. The decision to sell came down to focus — with other businesses
growing, the restaurant no longer fit his operational priorities. It was a proactive, business-minded decision, not a
distressed exit.

What made this buyer the right fit?
The new owner is a long-time, successful restaurant operator. He came to the table with hands-on experience,
a clear-eyed view of value, and the decisiveness that comes from having been through restaurant acquisitions
before. He saw the location and the kitchen build-out and knew what he was looking at.

How quickly did the deal close?
The transaction moved quickly, largely because the buyer evaluated the restaurant practically rather than
emotionally. A realistic offer, based on actual value rather than wishful thinking, removed the friction that
typically slows negotiations.

Why did the seller choose We Sell Restaurants?
This was the seller's third transaction with We Sell Restaurants — a track record that speaks for itself. He knew
the process, trusted the team, and had seen firsthand how WSR connects sellers with the right buyers. When it
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came time to sell again, there was no need to look elsewhere.

Is this type of deal common in the WSR GA North West territory?
Paul Rogers works a market with real depth — strong communities, growing suburbs, and a steady pipeline of
restaurant owners and operators. Cartersville is representative of the kinds of well-located, operationally sound
restaurants that WSR consistently brings to market in this region.
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