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Alpharetta, GA Restaurant Resale: A Prime
Halcyon Location Becomes Home to a High-End
Italian Concept

Alpharetta, GA Restaurant Resale Marcus Bifaro

The Opportunity

In restaurant real estate, location can be the entire deal. This Alpharetta, GA restaurant resale, closed by
Marcus Bifaro, the Restaurant Broker for WSR GA Marietta and Cumming, proves the point. The buyer
purchased this restaurant strictly for its location in Halcyon, one of the most sought-after mixed-use
developments in the north Atlanta market.

The seller was a veteran operator who has owned several restaurants in the Alpharetta area, and this
was not his first transaction with Marcus. Marcus had previously purchased South Main Kitchen from the
same seller, a relationship that brought trust and familiarity to the deal from day one.

Why the Owner Sold

Every restaurant concept has a life cycle. The seller recognized that his concept had run its course and
sales were trending down. Rather than continue operating a fading brand in a premium location, he
made the smart business decision to sell and let a fresh concept take over the space.

Selling before a decline deepens is one of the most valuable lessons in restaurant ownership. Exiting
while the location still commands strong buyer interest protects the value of the asset.

The Buyer

The buyer, Danielle, is the owner of Mezza Luna in Marietta and is no stranger to successful restaurant
operations. The plan for the space is ambitious: bringing a high-end Italian concept called Osteria Bella
to Halcyon, adding an upscale dining option to the development.

For an experienced operator expanding a portfolio, acquiring an existing restaurant space is often faster
and more cost-effective than building from the ground up, with infrastructure, permits, and a lease
already in place.

The Sale

This was not a simple transaction. The deal involved complex negotiations with the property
management company, JLL, and required persistence to get across the finish line. The sale was also a
co-broke, and the collaboration between brokers proved valuable, providing the brainstorming and
combined experience needed to work through the toughest sticking points with the landlord side.



Marcus Bifaro of WSR GA Marietta and Cumming brought the deal home, and Listing #32794 closed as
another successful Alpharetta restaurant resale for We Sell Restaurants.

Key Takeaways
* Location can drive the entire purchase. This buyer bought strictly for the Halcyon address.

Know when a concept has run its course. The seller exited before declining sales eroded the value of
a premium location.

- Experienced operators expand through acquisition. Buying an existing space beats building new for
speed and cost.

- Difficult landlord negotiations are where brokers earn their fee. Persistence and a co-broke
partnership got this deal across the table.

Frequently Asked Questions

Why would a buyer purchase a restaurant just for the location?
In high-demand developments like Halcyon, second-generation restaurant space is scarce. Acquiring
an existing restaurant secures the address, the infrastructure, and the lease in one transaction.

What is a co-broke restaurant sale?
A co-broke means two brokers, typically one representing each side, cooperate to close the transaction.
On complex deals, the combined experience often makes the difference.

How do I buy or sell a restaurant in the Alpharetta or north Atlanta market?
Contact Marcus Bifaro, the Restaurant Broker for WSR GA Marietta and Cumming, through
WeSellRestaurants.com or by calling 404-800-6700.
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