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Operator Passes the Torch to a Corporate
Executive

Indianapolis, IN Restaurant Resale Eric and Bobbie Erwin

The Opportunity

Some restaurants change hands because a concept has run its course. Others sell because the owner
has simply earned the right to move on to the next chapter. This Indianapolis restaurant resale, closed
by Eric and Bobbie Erwin, the Restaurant Brokers for WSR IN Indianapolis, falls squarely into the second
category.

The seller was no absentee owner. He had worked in this restaurant for 24 years and owned it for 16 of
them. A track record like that tells a buyer everything they need to know: the business was stable, the
operations were proven, and the goodwill in the community was real.

Why the Owner Sold

After more than two decades in the same four walls, the seller was ready to trade the kitchen for the
cockpit. He sold the restaurant to pursue flying his plane professionally, a rare and refreshing exit story
in an industry where sales are more often driven by burnout or declining numbers.

For buyers, a seller with a positive reason to exit is a green flag. It means the business is not being
offloaded because of a problem. It is being passed along because the owner accomplished what he set
out to do.

The Buyer

The new owner comes to the restaurant industry from the corporate world, having held numerous
executive positions including at Eli Lilly. His motivation for buying was strategic: he wanted to diversify
his investments, and a proven, long-established restaurant with 16 years of consistent ownership
offered exactly the kind of stable asset he was looking for.

This deal reflects a trend the Restaurant Brokers see nationwide. Experienced executives and
professionals are increasingly turning to restaurant ownership as a way to put capital to work in a
tangible, cash-flowing business.

The Sale

Eric and Bobbie Erwin of WSR IN Indianapolis guided both parties through the transaction, matching a
seller with a well-earned exit plan to a buyer with the resources and business acumen to carry the
restaurant forward. Listing #32973 closed as another successful Indianapolis restaurant resale for
We Sell Restaurants.



Key Takeaways
e Longevitysells. Arestaurant with 24 years of the same operator behind the counter, 16 as owner,
signals stability that buyers pay attention to.

- Positive exit stories make smoother deals. This seller left to fly professionally, not to escape a
struggling business.

- Corporate executives are buying restaurants. Diversifying investments into proven food service
businesses is a growing trend among professional buyers.

« Local broker expertise matters. Eric and Bobbie Erwin of WSR IN Indianapolis connected the right
buyer to the right business.

Frequently Asked Questions

Whydolong-termowners sellprofitable restaurants?
Not every sale is driven by trouble. Many owners, like this Indianapolis seller, exit to pursue a new passion
or retire on their own terms after years of successful operation.

Is a restaurant a good investment for someone without industry experience?
It can be. Buyers with strong business backgrounds, like this former executive, often succeed by
applying professional management skills to an established operation with proven systems.

How do | buy or sell a restaurant in Indianapolis?
Contact Eric and Bobbie Erwin, the Restaurant Brokers for WSR IN Indianapolis, through
WesSellRestaurants.com or by calling 404-800-6700.

We Sell Restaurants | Eric and Bobbie Erwin, WSR WSR IN Indianapolis | wesellrestaurants.com



	WE SELL RESTAURANTS
	WE SELL RESTAURANTS
	SUCCESS STORY | LISTING #32793

	Indianapolis, IN Restaurant Resale: A 24-Year Operator Passes the Torch to a Corporate Executive
	Indianapolis, IN Location
	Restaurant Resale
	Eric and Bobbie Erwin
	The Opportunity
	Some restaurants change hands because a concept has run its course. Others sell because the owner
	has simply earned the right to move on to the next chapter. This Indianapolis restaurant resale, closed by Eric and Bobbie Erwin, the Restaurant Brokers for WSR IN Indianapolis, falls squarely into the second category. The seller was no absentee owner. He had worked in this restaurant for 24 years and owned it for 16 of them. A track record like that tells a buyer everything they need to know: the business was stable, the operations were proven, and the goodwill in the community was real.

	Why the Owner Sold
	After more than two decades in the same four walls, the seller was ready to trade the kitchen for the
	cockpit. He sold the restaurant to pursue flying his plane professionally, a rare and refreshing exit story in an industry where sales are more often driven by burnout or declining numbers. For buyers, a seller with a positive reason to exit is a green flag. It means the business is not being offloaded because of a problem. It is being passed along because the owner accomplished what he set out to do.

	The Buyer
	The new owner comes to the restaurant industry from the corporate world, having held numerous
	executive positions including at Eli Lilly. His motivation for buying was strategic: he wanted to diversify his investments, and a proven, long-established restaurant with 16 years of consistent ownership offered exactly the kind of stable asset he was looking for. This deal reflects a trend the Restaurant Brokers see nationwide. Experienced executives and professionals are increasingly turning to restaurant ownership as a way to put capital to work in a tangible, cash-flowing business.

	The Sale
	Eric and Bobbie Erwin of WSR IN Indianapolis guided both parties through the transaction, matching a
	seller with a well-earned exit plan to a buyer with the resources and business acumen to carry the restaurant forward. Listing #32973 closed as another successful Indianapolis restaurant resale for We Sell Restaurants.


	Key Takeaways
	Longevitysells. Arestaurant with 24 years of the same operator behind the counter, 16 as owner,
	signals stability that buyers pay attention to.
	• Positive exit stories make smoother deals. This seller left to fly professionally, not to escape a
	struggling business.
	• Corporate executives are buying restaurants. Diversifying investments into proven food service
	businesses is a growing trend among professional buyers.
	• Local broker expertise matters. Eric and Bobbie Erwin of WSR IN Indianapolis connected the right
	buyer to the right business.

	Frequently Asked Questions
	Whydolong-termowners sellprofitable restaurants?
	Not every sale is driven by trouble. Many owners, like this Indianapolis seller, exit to pursue a new passion or retire on their own terms after years of successful operation. Is a restaurant a good investment for someone without industry experience? It can be. Buyers with strong business backgrounds, like this former executive, often succeed by applying professional management skills to an established operation with proven systems. How do I buy or sell a restaurant in Indianapolis? Contact Eric and Bobbie Erwin, the Restaurant Brokers for WSR IN Indianapolis, through WeSellRestaurants.com or by calling 404-800-6700.



