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The Sale
Marcus Bifaro, WSR GA Marietta and Cumming, matched the listing with an investment group out of Roswell that
had teamed up with a Turkish operations group. Capital on one side, restaurant operations on the other, buying
as a single party. Their model for the space is super high-end cocktails and shared plates.

That pairing is what made the deal work. An investment group alone would have inherited the same execution risk
the previous ownership carried. An operator alone may not have had the capital for a downtown space. Together
they had both, plus a use for the location that fits where downtown Alpharetta is heading. The broker's read on the
outcome:

The Opportunity
Downtown Alpharetta is one of the most competitive dining addresses in North Fulton County. High household
income, steady residential growth, and a walkable core that draws evening traffic on purpose rather than by
accident. Restaurant space there does not sit vacant long, and it rarely comes up for sale.

That is the story of this listing. The concept in the space had run into a problem the location itself did not create.
The address held its value, and the address is why a buyer was found. Marcus Bifaro, WSR GA Marietta and
Cumming, represented the seller and closed the deal.

Why the Owner Sold
 The previous owners came from outside the industry. They own a real estate firm, and the restaurant was one

holding among others rather than the business they worked in every day. The exit came down to licensing. The
ownership group lost its liquor license and had an issue with the City of Alpharetta.

In a downtown, full-service dining district, a liquor license is not a convenience item. Beverage carries a
meaningful share of both revenue and margin, and it shapes how long guests stay and how much they spend.
Once the license was gone, the model the owners had underwritten no longer worked, and they chose to sell rather
than fight a problem outside their core business.

That decision is rational and it is common. The harder part is what comes next. A restaurant carrying a license
issue is a tougher asset to market than a clean one, and it takes a broker who works only in restaurants to reach
the buyer who still sees the upside.
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The new operators will be a great addition to Alpharetta. I am trying to bring good quality restaurants back
in downtown Alpharetta. There have been a lot of sport bar concepts that have opened and taken away
from a dining scene. Bringing new well-run concepts will bring more customers back to Alpharetta and
make more people want to open and buy restaurants here.

A licensing problem is a business problem, not a permanent condition of the real estate. A new ownership
group approaches a municipality with a new record and a new concept

Location can carry a transaction the previous concept could not. When buyers want a specific market, an
available space in it is worth more to them than the same space anywhere else
Owners from outside the industry often hold restaurants as secondary investments, and they exit quickly once
the business stops behaving like one
A complicated listing requires a specialist. Selling a restaurant with a licensing history is a different transaction
than selling a clean one

A licensing issue narrows the buyer pool and raises every question a serious buyer will ask. It takes a broker who
understands restaurant valuation, transfer requirements, and where the qualified buyers are. Marcus Bifaro, WSR
GA Marietta and Cumming, worked the file to a close and delivered the seller a clean exit.

The address, first, the buyers wanted to be in downtown Alpharetta specifically. When a buyer starts with a
market rather than a concept, availability in that market is the leverage

Capital paired with operations, the Roswell investment group brought the funding and the Turkish operations
group brought the restaurant experience. Neither side was carrying the deal alone
A concept built for the trade area, high-end cocktails and shared plates fits an affluent, walkable downtown
with strong evening traffic. The buyers were reading demand, not guessing at it
An existing restaurant space, buying a built restaurant is faster and cheaper than a ground-up build in a
downtown core where suitable space is limited

Because each side supplies something the other does not. Investors bring capital, credit, and a portfolio view.
Operators bring hiring, training, food cost control, and the daily execution that decides whether a location
performs. Restaurants punish absentee ownership, so pairing funding with an operating partner answers the
industry's biggest failure point.

Why did the seller choose We Sell Restaurants?

For a full-service concept the effect is immediate. Beverage carries a high margin and it drives check average,
dwell time, and evening traffic. A location built around a bar program rarely covers its fixed costs on food alone.
Most owners either restructure the concept around food, work through the licensing process, or sell.

Can a new owner obtain a liquor license after buying a restaurant that lost one?
Licensing runs to the applicant rather than permanently to the address, and the process varies by state, county,
and municipality. A new ownership group applies on its own record and its own concept. Buyers should build the
licensing timeline into diligence and confirm requirements with the local jurisdiction before closing.

Why do investment groups partner with restaurant operators?
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What happens to a restaurant that loses its liquor license?
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